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Grameen Foundation India and MetLife Foundation help

1,225 low income households affected by COVID1g

Kolkata, Feb 22 (IUNI) Grameen Foundation India and MetLife Foundation have helped 1,225
low income households affected by COVIDag.

Kaushilya living in Nawada, Bihar has an ailing husband at home. As patients of autism, none of
them ean work long hours and depend on a piees of land, the only asset they own.

Tags: #Grameen Foundation India and  Please log in to get detailed story.
MetLife Foundation help 1#225 low income households affected by COVID19
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MD & CEO of
PNB MetLife

“We applaud this
significant step towards
74%, this will provide a
boost to the sector, and we
look forward to the
amendment to be come into
effect at the earliest. We
welcome the tax free
pension for elderly citizens
above the age of 75 years.”
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For a 30-year-old male/female, non smoker, living in a metro city, Sum assured ¥1 crore with coverage up to 70 yrs
| Max Max Annual Premium () Claim
Insurante company Plan name coverage policy (inclusive of GST) Settlement
upto(age) term(yrs) Male Female Ratio (%)
Aditya Birla Capital Life Shield Plan 85 55 12998 10980 97.50
Aegon Life iTerm Insurance Plan 100 82 9114 8933 98.00
Bajaj Allianz Smart Protect Goal 99 81 10911 9328 98.00
Bharti AXA Premier Protect Plan 75 57 11092 9794 97.30
Canara HSBC OBC Life iSelect+ Term Plan 99 81 11605 10028 98.10
HDFC Life Click2Protect Plus 85 67 17541 15479 99.10
ICICI Prudential iProtect Smart 99 81 15628 13786 97.80
India First Life e-Term Plan 80 40 8260 7080 96.65
Kotak Life Insurance Kotak e-Term Plan 75 57 11918 10266 96.30
Max Life Smart Term Plan Plus 85 50 12390 10384 99.22
PNB Met Life Mera Term Plan 99 81 12272 10384 97.20
SBI Life eShield 80 62 15070 12898 94.50
TATA AIA Life* Maha Raksha Supreme 100 82 12980 11328 99.07
Exide Smart Term Plan 75 30 17178 14904 98.10
Claim settlement ratio as per data provided by insurer Source: www.policybazaar.com
*TATA AlA Life MRS whole life is available only on limited pay option
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Basic life cover plan to fly

PINAK GHOSH

Calcutta: Insurance aggregator Policy-
bazaar.com anticipates an increase in the
offtake of standard life insurance policies
despite the higher premium compared
with a term policy of similar sum insured.
The life insurance companies were
mandated by insurance regulator IRDAI
to offer standard term insurance policy —
Saral Jeevan Bima — from January 2021.
The SJB policy, available to all indi-
viduals in the age group of 18-65 years, of-
fers a sum inswred ranging from Rs 5 lakh
to Rs 251akh. There is no maturity benefit
and only exclusion clause is suicide. The
insurers will also not beliable for a pay -
outif the policyholder dies within 45 days
»f taking the policy except for death inthe
caseof an accident.
“Earlier,self-employed people withan
annual income of Rs 3-5 lakh were not
able to get term insurance because of the
unavailability of income proof. Now, with
the launch of SJB plans, this segment is

EXTRA EDGE

Monthly premium (Rs) for Saral Jeevan
Bima for sum insured of Rs 25 lakh

PNB Met 696 | 1125 | 1259
Life

Edelweiss | 918 | 1519 | 1604
Tokyo Life

ExideLife | 1415 | 2344 | 2276

Source: Policybazaar.com

more likely to get term insurance. SJB
provides the option of income surrogate
where you can submit the registration
certificate of your car or two-wheeler as a
surrogate to your income proof,” said
Santosh Agarwal, chief business office-
life instrance, Policybazaar.com.

“We expect the issuance rate to this
segment to go up to 70 per cent which was
earlier only 30 per cent. So far, we've seen

traction around the self-employed people
choosing SJB,” said Agarwal.

A key concern in the industry was the
pricing of the SJB policies which were ex-
pected to be higher than a standard term
cover for a similar sum assured. Insurers
use demography, income category, place
of residence, occupation and the educa-
tion level of the buyers to create and price
term products. A 40-year-old person opt
ing for a sum assured of Rs 25 lakh may
find that his monthly SJB premia works
out to over Rs 1,000 plus whet'eas he may
find options at around Rs 750 for a term
cover of a similar sum assured.

“In SJB, no filters are allowed. So, the
premium is on the higher side due tore
laxation in underwriting norms. These
plans are filling a need gap as a large
chunk of low-income earners are unable
to buy term plans. People who were not el-
igible to buy regular term products due to
lack of income proof and required educa-
tional qualification can now avail a term
insurance plan,” A garwal said.
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ite-sized insurance pol-
Bicies are the best prod-
ucts for the first-time
buyers of insurance and are
very easy tosecure, according
to insurance industry experts.
“India is a grossly under-
insured country and more
than 75% of the population
does not have any kind of in-
surance and the government
of India has taken many steps
by introducing products like
[Pradhan Mantri Jeevan Jyoti
Yojana (PMJJBY) for first-
time insurance buyers that
cives cover up to Rs 2 lakh

with a small premium,” said
Sameer Bansal, Chief Distri-
bution Officer, PNB MetLife.

Speaking at a DH Sparks
webinar on “Are bite-sized
insurance products the way
Sforward?” organised by Dec-
can Herald, he said, a small
premium gets a small cover
to start the journey of life in-
surance. These insurance pol-
icies require little documen-
tation and no underwriting is
needed.

“This is a good entry prod-
uct. PNB MetLife is going
beyond Rs 2 lakh cover and
provides insurance up to Rs
4-5 lakh for a small premium
amountaslowasRs 3 perday
foraRs 5 lakh insurance cov-
er,” he said.

Bite-size insurance also

DH

secaTRrmatn

known as small-ticket insur-
ance cover is a non-compre-
hensive plan that caters to
a specific requirement and
comes with a low premi-
um. The PMJJBY is available
to people in the age group
of 18 to 50 years having a
bank account who give their
consent to join / enable au-
to-debit. Aadhar would be

the primaryKYC for thebank
account.

Gokuldas Pai, Chief Busi-
ness Officer, Karnataka Bank
said the year 2020 can defi-
nitely be named as the Cov-
id-19 year as it has brought
a lot of changes. The search
for insurance has gone up by
30%on Google. “Insuranceis
oneof the main factorsforthe
protection of ourincome and
social security. One should
start buying insurance at a
very young age to protect
one’s income, family and
ensure happy retirement as
Covid-19 has created havocin
our lives,” he said.

Anuradha Ghorpade,
Financial Advisor, PNB
MetLife, Karnataka under-
scored the importance of tak-

Buy insurance policies when young to reap benefits: Experts

ing insurance policies when
it is not required. “Because,
when youwantit, you will not
get it due to age and health
factors. Due to health issues
and age, the insurance poli-
cies may become unafforda-
ble. So, it is better to insure
yourself when you are young
orwhenyoustartyour career
at a very young age, which is
the time you may not need
insurance,”she said.
Moderating the webinar,
Mrin Agarwal, Founder, Fin-
safe India Private Limited,
said people are looking at
life insurance more serious-
ly after Covid-19 impacted
our lives. “A lot of first-time
buyers with differentrequire-
ments are looking to buy in-
surance policies.” she said.
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For a 30-year-old male/female, non smoker, living in a metro city, Sum assured ¥1 crore with coverage up to 70 yrs

Max Max Annual Premium Claim
surance company Plan name coxsltibge Dtglrlg (inclusive of GST) 5;§:§T9ebr;t

(age) (yrs) Male Female
Aditya Birla Capital Life Shield Plan 85 55 12998 10980 97.5
Aegon Life iTerm Insurance Plan 100 82 9114 8933 98.0
Bajaj Allianz Smart Protect Goal 99 81 10911 9328 98.0
Bharti AXA Premier Protect Plan 75 57 11092 9794 97.3
Canara HSBC OBC Life iSelect+ Term Plan 99 81 12552 | 10771 98.1
HDFC Life Click2Protect Plus 85 67 13352 12016 99.1
ICICI Prudential iProtect Smart 9 81 15628 | 13786 97.8
India First Life e-Term Plan 80 40 8260 7080 96.7
Kotak Life Insurance Kotak e-Term Plan 75 57 11918 | 10266 96.3
Max Life Smart Term Plan Plus 85 50 12390 | 10384 99.2
PNB Met Life Mera Term Plan 99 81 12272 | 10384 97.2
SBI Life eShield 80 62 15070 12898 94.5
TATA AIA Life* Maha Raksha Supreme 100 82 12980 11328 99.1
Exide Smart Term Plan 75 30 14568 | 12925 98.1

Claim settlement ratio as per data provided by insurer
*TATA MRS whole life is available only on limited pay option

Source: www.policybazaar.com
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The right
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cover at

right life stage

Our financial plan
should beinsyncwith
our life stageand the

needsuniquetoit

v
MOHIT GARG

tial goods & services and has become a part

of the dinner table conversations in many
households. This is evident from the fact that
searches for insurance products have hita 30%
increasein the firstsixmonths of the lockdown.
This change in perception is catalysed by the
presentsituation of uncertainty in the environ-
ment.

AMetlLife global survey found that 56% of in-
dividualswhowerealready financiallyandemo-
tionally resilient show a greater propensity for
taking protective measures in the future. Life
insuranceisaunique financial product thatpro-
tects the risk of untimely death and also offers
long-term guaranteed returns. In this write-up,
Thavetried to capture key considerations which
willhelp toplanlifeinsurance inve wise-

Insurance now fallsin the category of essen-

passing decade and all of us will likely live
much more longer. Hence, term plans with
longer maturity age, not restricted to 65-70
years, are a good option.

Itisagood call to buyacomprehensive health
insurance plan early on in life as the premiums
areverylow and it is easier to get a health cover
ata younger age. Even if our employer covers
us, itis always advantageous to have a personal
healthinsurance plan. Therearevarious typesof
health insurance plans - reimbursement plans
or ly known as mediclaim which cover
the cost of any kind of hospitalisation. Critical
Tllness plans provide a fixed amount upon di-

fspecifiedill The amount pro-

lydepending on our life stage.
For the early days - Scaling the career
ladder

When we are starting in life, there are few-
er obligations and future earnings poten-
tial is high. There is ample time for us to
take risks and also benefit from the power of
compounding. This stage is the ideal stage
to build a habit to save by setting aside a pro-
portion of earnings and investing in a mix of
financial instruments. Since risk appetite is
high, it is advisable to look at investment op-
tions that offer higher risk-reward such as
equity funds in unit-linked insurance plans.
Term plans are the cheapest forms of life
insurance cover available and adequate cor-
pus/sum assured through term plans can be
built. At a young age, the premiums are in-
credibly affordable. As a rule of thumb, it is
recommended to opt for a cover, which is 15-
20 times of the current annual earnings and
adjust the cover amount every 2-3 years to
reflect an increased level of earnings. Also,
longevity in India is improving with every

vided by critical illness plans complement the
hospitalisation cover and provide anadditional
cushion of safety.

Fromone to many - Getting married
and becoming a parent

This is a beautiful phase where we share our
life with our partner, eventually, start a fami-
ly and like to settle down. This is also the time
when most people begin to think about pur-
chasing a home and plan other life goals. It
also comes with additional responsibilities
of providing for our family and planning for
our children’s future. We might even have
dependent parents and other liabilities like a
home loan. If we have not yet started investing
inlife insurance, this is the right time.

It is imperative to have a balanced financial
portfolio comprising firstly of adequate health
and life insurance and then a judicious mix of
goal-based investments in mutual funds, tra-
ditional banking instruments like FDs/RDs,
ULIP plans and guaranteed return insur-
ance plans. Additionally, it is wise to include a
sum assured to cover any liabilities like home

loans through appropriate Credit Life Insur-
ance covers. Also, critical illness plans are a
goodinvestmentoptionastheywill provide that
extra cushion. Do remember, as children be-
comea partofthe family, itis recommended to
add them totheexisting health insurance plan.
Buying a child plan which helps systemati-
cally provision for future expenses related to
children’s education must be high on the list.
‘While it might be still too early in the day, itis
a good idea to invest in a retirement plan to
benefit from the power of compounding.

Towards the golden years - Looking
forward to arelaxed retirement

This life stage is the apt time to se-
cure guaranteed income for a lifetime,
especiallyinthe post-working years. Individuals
who have builta corpus can choose to continue
accumulating it or can opt for annuity plans or
flexible unit-linked plans for creating secure
income streams.

This life stage is also the “last and final call”
toacquire adequate term life and health insur-
ance. Any older,itwon’tbe easy to obtain these
plansandalso the premiums will become exor-
bitant. It is advisable to keep a whole life term
plan asa part of the financial portfolio as it can
workasalow-costinstrument for creatingaleg-
acy. Itis also essential to ensure the continuity
of all life and health protection plans. The best
is to opt for electronic mandates to ensure that
all our policies stayintact.

Our financial plan needs to be in sync with
our life stage and the requirements unique to
that particular stage. As we progress through
thevarious stages oflife, we need tore-evaluate
our need for life insurance coverage.

(Thewriteris Head- Products, PNB MetLife
India Insurance Co. Ltd.)
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Kolkata

Grameen Foundation India & MetLife
Foundation help low income
households affected by COVID19

EOI CORRESPONDENT

KOLKATA, FEB 23/--/
Kaushilya living in Nawada,
Bihar has an ailing husband
at home. As patients of
autism, none of them can
work long hours and depend
on a piece of land, the only
asset they own. The
Unconditional Cash Transfer
(UCT) by Grameen
Foundation with the support
of MetLife Foundation has
helped them continue their
medical rehabilitation
program.
COVID-19hasbroughtan
unprecedented and
devastating crisis for
millions of people, affecting
theirhealth,livelihoods,and
foodsecurity. Informalsector
workers, small businesses,
and migrant workers are
among the hardest hit.
Inresponse to this global
crisis, MetLife Foundation
partnered with Grameen
Foundation India, toprovide
Unconditional Cash
Transfers (UCT) to some of
the most vulnerable people
across the three districts of
Nawada, Bhandara, and
Nagpur in Bihar and
Maharashtra. The program
has helped 1,225 households
in these districts, benefiting
over 6,000 people. Women
made up about 71% of the
total beneficiaries, 84%
belonged to marginalized
communities (Scheduled
Castes, Scheduled Tribesand

Other Backward Classes)and
35% lived below the national
poverty line. 61% of the
beneficiaries were also food
insecure & most of the
beneficiary households
(92%) had a migrant worker
who was the key source of
income for the household.
Our on-ground research
suggests the UCT helped the
recipients manage their
immediate needs through
the pandemic.

The assistance helped
build the resilience of the
households to withstand the
economic shock and ensure
food security. Very small/
tiny businesses were able to
restart their operations by
having access to small
working capital grants.
Grameen leveraged its
ground presence and
innovative use of digital
technology to identify the
most vulnerable people and
extend cash transfers
directly into their bank
accounts. A custom-built
mobile application,
Grameen4Giving, was used
to assess potential
beneficiaries based on
multiple socio-economic
indicators. Personal
verification and community
recommendation made the
entire process objective,
participatory and
transparent.

Grameen's network of
last mile agents 'Grameen
Mittras,” enabled the

beneficiaries to withdraw
funds from their bank
accounts right at their
doorstep and continues to
servethecommunity inthese
districts.

"Unconditional cash
support is one of the most
effective ways to help people
affected by large scale
emergencies, as it gives
power in the hands of the
people to make their own
decisions and spend the
money on whatever is most
important to them. Robust
digital platforms and near
universal coverage of
PMJDY bank accounts in
India has made it possible to
quickly and efficiently scale
this program to supporta
large number of people",
says Prabhat Labh, CEO of
Grameen FoundationIndia."

"PNB MetLife has along
track record of supporting
underprivileged
communities and we are
pleased that MetLife
Foundation's support
brought much-needed relief
to those impacted by COVID-
19.0uraimistoalwaysmake
a positive impact on the
communities where we
operate and during this
COVID-19 crisis, MetLife
Foundation has supported a
number of CSR activities,
like providing masks,
hygienekitsandfoodrations
tothoseinneed,"said Ashish
Kumar Srivastava, MD &
CEO, PNB MetLife.
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Insurance premium tracker

For a 30-year-old male/female, non smoker, living in a metro city, Sum assured ¥1 crore with coverage up to 70 yrs

Max Max Annual Premium Claim

RS uranice compay Plan name coverage | policy | (inclusive of GST) Settlement

upto term Male Fomale Ratio (%)
Aditya Birla Capital Life Shield Plan 85 55 12998 10980 97.5
Aegon Life iTerm Insurance Plan 100 82 9114 8933 98.0
Bajaj Allianz Smart Protect Goal 99 81 10911 9328 98.0
Bharti AXA Premier Protect Plan 75 57 11092 9794 97.3
Canara HSBC OBC Life iSelect+ Term Plan 99 81 12552 10771 98.1
HDFC Life Click2Protect Plus 85 67 13352 12016 99.1
ICICI Prudential iProtect Smart 99 81 15628 13786 97.8
India First Life e-Term Plan 80 40 8260 7080 96.7
Kotak Life Insurance Kotak e-Term Plan 75 57 11918 | 10266 96.3
Max Life Smart Term Plan Plus 85 50 12390 | 10384 99.2
PNB Met Life Mera Term Plan 99 81 12272 10384 97.2
SBI Life eShield 80 62 15070 12898 94.5
TATA AIA Life* Maha Raksha Supreme 100 82 12980 11328 99.1
Exide Life Insurance Smart Term Plan 75 30 14568 | 12925 98.1

Claim settlement ratio as per data provided by insurer
*TATAAIA Life MRS whole life is available only on limited pay option

Source: www.policybazaar.com
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Managing Director & CEQ, PNB MetLife

“We applaud this significant step towards 74% foreign investment. This will
provide a boost to the sector and we look forward to the amendment to come

into eftect at the earliest”
Harshil Mathur
Chief Executive Officer & Co-founder, Razorpay

“2020 saw an 80% increase in digital payments. especially from Tier 2 & 3
cities, and the government has understandably focussed on capitalising on
this momentum and incentivising the adoption of digital payments for the
vear ahead. | believe the Rs 1,500-crore incentive announced will open a
plethora of opportunities for fintechs to innovate for the new normal, leading
to large-scale adoption even in the smallest of towns and villages. I'm hoping
the funds will be used towards developing alternatives to Zero MDR policy
and initiatives towards bringing digital financial literacy in vernacular
languages. These will instil trust in the system and accelerate adoption from
MSMEs and entrepreneurs who are apprehensive towards moving money
digitally. Easing the norms around setting up of One-Person Companies
(OPC), without any restrictions on paid-up capital and turnover, is a good
step towards removing barriers to innovation among start-ups. Also, the 1-
year extension towards capital gains exemption will provide additional tax

relief for start-ups, enabling ease-of-doing-business in this new order and

allowing small businesses to prosper”
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Crafting fhe safefy net

The healtheare sector musl be supported and encouraged Lo expand and thrive so that il
can make a real dilference Lo the counlry®s economy and employmenl, COVID-10 has
been a rude wake-up call with regard 1o health insurance—many understood the need Lo
have one as the pandemic struck. In the wake of COVID-19 pandemic, the insurance
seclor is hopelul that the linance minister will announce measures thal may assisl
enhance Lthe variely of life and medical insurance policyholders within the nation.

Considering the low penetralion rale, there is more Lo be done, and insurers have their
wish lisl [or Lhe upcoming Budzel which they shared with Firsipost:

Ashish Kumar Srivastava, MD and CEOQ, PNE MelLile

Mosl Indians (75 percent) do nol have any form of lile insurance, and Lthose Lhal do are
vastly underinsured. covering less than 8 percenl of whal's required Lo prolect their
[amily from financial shock il they die unexpectedly. In the upcoming Budgel, we expecl
Lhe finance minister Lo allocale a separale lax exemplion seement for lerm plans under
S0, We also believe thal the exisling exemplion limil of Bs 1.5 lakhs [or 8oC should be
raised [urther, thus allracting more laxpavers Lo opl [or insurance plans basis Ltheir life
slage needs, while also keeping the burden of income Llax al bav. Another encouraging
[actor [or the customers Lo opl for insurance plans would be Lo reduce 18 percenl GST on
Lthe insurance premiums.
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India's Budget proposal to increase the foreign direct investment limit for
insurers to 74% from 49% is credit positive, as it provides Indian insurers
with new sources of funding and access to external knowhow that can
improve their underwriting performance and unlock new operating
efficiencies, according to a statement issued by Moody's Investors Service.
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The COVID-19 pandemic has shaken the world, claiming millions of lives in its wake. During the
economic downturn that followed the virus outhreak, thousands of businesses shut down
permanently while individuals faced layoffs and pay cuts. With the uncertainty of life looming over,
people have become increasingly sensitive about their health and well-being. And that's where the
importance of life insurance has become apparent.

However, many of us have certain misconceptions about insurance, often not knowing how exactly
insurance can help us. Or why is it required? And how, in these times of emergency, insurance can
extend a helping hand at every stage of life?

To answer all these questions, PNB MetLife recently organized a webinar jointly with Anandabazar
Digital. Suparna Pathak, Editorial Advisor, Anandabazar Digital, was the moderator of the webinar.
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WANEE YO BCmEE

f you are a firsttime buyer of a life insurance policy with not enough understanding of insurance
products, a standard term plan could be a great option for you. In line with insurance regulator IRDA's
guidelines on standard term plans, insurers have started launching Saral Jeevan Bima policies that wil
miake it easier for low-income eamers to buy a pure protection plan. Insurers have devised new ways to
fetch income proofs to make the process simpler for prospective buyers.

Aterm plan or a pure protection plan ensures corpus for the policyheolder's family in case of his or her
urtimely demise. The policyholder gets nathing if he or she survives the policy period. The insurance
coverage under term plan for most insurers start from Rs 20-25 lakh going up to crores. However, with the
Saral Jeevan Bima, one may get a coverage between Rs 5 lakh and Rs 25 lakh

Edelweizs Tokio, PMB MetLife
and Exide Life Insurance have
SARA.L JEEVAN BlMA - already launched the plan, while
ASTANDARD TEREMPLAN Aegon Life Insurance, SBI Life

nsurance and others are in the
process of l[aunching it. PNE
MetLife will offer yvou a 20 per
cent dizcount on annual
premium if you buy the policy
online, says Amit Garg, Deputy
Head, Term Insurance BU,
Policybazaar.com.

Maonthily premium (1)

PHE MetLife

e dscount. Source: Polcylafast Oom ALS0O READ: COVID-19
vaccination: No provision of

insurance for vaccine recipients, says Health Ministry

Before you conzider thiz plan, you must know the premium on such policies is higher than what is
otherwize available for regular term plans of the same coverage and similar risk profile. However, as
things stand today, low-income eamers may not be eligible for an insurance policy in the first place due to
stringent issuance nomms
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VOCAL FOR LOCAL NEWS

Kaushilya living in Mawada, Bihar has an ailing husband at home. As patients of autism, none of
them can work long hours and depend on & piece of land, the only asset they own, The
Unconditional Cash Transfer (UCT) by Grameen Foundation with the support of MetLife Foundation
has helped them continue their medical rehabilitation program.

COVID-19 has brought an unprecedented and devastating crisis for millions of people, affecting
their health, livelihoods, and food security. Informal sector workers, small businesses, and migrant
workers are among the hardest hit.

In response to this global crisis, Metlife Foundation partnered with Grameen Foundation India, to
provide Unconditional Cash Transfers(UCT) to some of the most vulnerable people across the three
districts of Mawada, Bhandara, and Magpur in Bihar and Maharashtra. The program has helped
1.225 households in these districts, benefiting ower 6,000 people. Women made up about 71% of
the total beneficiaries, 84% belonged to marginalized communities (Scheduled Castes, Scheduled
Tribes and Other Backward Classes) and 35% lived below the national poverty line. 61% of the
beneficiaries were also food insecure & most of the beneficiary households (92%) had a migrant
worker who was the key source of income for the househaold. Our on-ground research suggests the
UCT helped the recipients manage their immediate needs through the pandemic.

The assistance helped build the resilience of the households to withstand the economic shock and
ensure food security. Very small/ting businesses were able to restart their operations by having
access to small working capital grants. Grameen leveraged its ground presence and innovative use
of digital technology to identify the most vulnerable people and extend cash transfers directly into
their bank accounts. A custom-built mobile application, GrameendGiving, was used to assess
potential beneficiaries based on multiple socio-economic indicators. Personal werification and
community recommendation made the entire process objective, participatory and transparent.
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Kaushilya living in Nawada, Bihar has an ailing husband at home. As patients of autism, none of them can
work long hours and depend on a piece of land, the only asset they own. The Unconditional Cash Transfer
(UCT) by Grameen Foundation with the support of MetLife Foundation has helped them continue their
medical rehabilitation program.

COVID-19 has brought an unprecedented and devastating crisis for millions of people, affecting their
health, livelihoods, and food security. Informal sector workers, small businesses, and migrant workers are
among the hardest hit.

In response to this global crisis, MetLife Foundation partnered with Grameen Foundation India, to provide
Unconditional Cash Transfers{(UCT) to some of the most vulnerable people across the three districts of
Mawada, Bhandara, and Magpur in Bihar and Maharashtra. The program has helped 1,225 households in
these districts, benefiting over 6,000 people. Women made up about 71% of the total beneficiaries, 84%
belonged to marginalized communities (Scheduled Castes, Scheduled Tribes and Other Backward Classes)
and 35% lived below the national poverty line. 61% of the beneficiaries were also food insecure & most of
the beneficiary households (92%) had a migrant worker who was the key source of income for the
household. Our on-ground research suggests the UCT helped the recipients manage their immediate

neads through the pandemic.

The assistance helped build the resilience of the households to withstand the economic shock and ensure
food security. Very small/tiny businesses were able to restart their operations by having access to small
working capital grants. Grameen leveraged its ground presence and innovative use of digital technology to
identify the most vulnerable people and extend cash transfers directly into their bank accounts. A custom-
built mokile application, GrameendGiving, was used to assess potential beneficiaries based on multiple
socio-economic indicators. Personal verification and community recommendation made the entire

process objective, participatory and transparent.
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Kaushilya living in Nawada, Bihar has an ailing husband at home. As patients of autism, none of them can
work long hours and depend on a piece of land, the only asset they own. The Unconditional Cash Transfer
(UCT) by Grameen Foundation with the support of MetLife Foundation has helped them continue their
medical rehabilitation program.

COVID-19 has brought an unprecedented and devastating crisis for millions of people, affecting their health,
livelihoods, and food security. Informal sector workers, small businesses, and migrant workers are among the
hardest hit.

In response to this global crisis, MetLife Foundation partnered with Grameen Foundation India, to provide
Unconditional Cash Transfers(UCT) to some of the most vulnerable people across the three districts of
Nawada, Bhandara, and Nagpur in Bihar and Maharashtra. The program has helped 1,225 households in
these districts, benefiting over 6,000 people. Women made up about 71% of the total beneficiaries, 84%
belonged to marginalized communities (Scheduled Castes, Scheduled Tribes and Other Backward Classes) and
35% lived below the national poverty line. 61% of the beneficiaries were also food insecure & most of the
beneficiary households (92%) had a migrant worker who was the key source of income for the household. Our
on-ground research suggests the UCT helped the recipients manage their immediate needs through the
pandemic.
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Mew Delhi: Kausalya in Mawada, Bihar, has a sick husband. As patients with autism, none of them can work long hours
and rely on land, the only property they own. Unconditional Cash Transfers (UCTs) by the Grameen Foundation,

backed by the Metlife Foundation, help them continue their medical rehabilitation programs.

COVID-19 poses an unprecedented and devastating crisis to millions of people, affecting their health, livelihoods and

food security. Workers in the informal sector, SMEs and migrant workers have been hit hardest.

In response to this global crisis, the Metlife Foundation has partnered with the Grameen Foundation in India to send
unconditional cash transfers (UCT) to the most vulnerable people in the three districts of Nawada, Bandara and
MNagpur in Bihar and Maharashtra. Provided. The program has helped 1,225 households in these districts and has
benefited more than 6,000 people. Women accounted for about 71% of all beneficiaries, 84% belonged to
marginalized communities (scheduled castes, designated tribes, and other lower classes), and 35% lived below the
national poverty line. 61% of beneficiaries were also food anxious, and most beneficiary households (92%) had
migrant workers, the main source of income for their households. Our ground survey suggests that UCT has helped

recipients manage their urgent needs through a pandemic.

This support helped build the resilience of households to withstand financial shocks and ensure food security. Very

small / small businesses were able to reopen their businesses by accessing small working capital grants. Grameen

used its ground presence and innovative use of digital technology to identify the most vulnerable people and send
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MNew Delhi: Kaushilya living in Mawada, Bihar has an ziling husband at home. As patients of autism, none of them
canwork long haurs and depend on 2 piece of land, the only 2sset they own. The Unconditional Cash Transfer
[UCT) by Grameen Foundation with the support of MetLife Foundation has helped them continue their medical
rehabilitation program.

COVID-19 has brought an unprecedented and devastating crisis for millions of people, affecting their health,
livelihoods, and food security. Informal sector workers, small businesses, and migrant workers are among the
hardest hit.

In response to this global crisis, MetLife Foundation partnered with Grameen Foundation India, to provide
Unconditional Cash Transfers{UCT) to same of the most vulnerable people across the three districts of Nawada,
Bhandara, and Magpur in Bihar and Maharashtra. The program has helped 1,225 househaolds in these districts,
benefiting over 6,000 people. Women made up about 71% of the total beneficiaries, 543% belonged to marginalized
communities (Scheduled Castes, Scheduled Tribes and Other Backward Classes) and 35% lived below the national
poverty line. 613 of the beneficiaries were also food insecure & most of the beneficiary households (9294) had 2
migrant worker who was the key source of income for the household. Our on-ground research suggests the UCT
helped the recipients manage their immediate needs through the pandemic.

The assistance helped build the resilience of the households
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